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Event Follow-Up Best Practices

Prepare yourself:
· First, “In your hearts set apart Christ as Lord. Always be prepared to give an answer to everyone who asks you to give the reason for the hope that you have. But do this with gentleness and respect.” 1 Peter 3:15

Event Follow-Up Visitation

Goal:  Develop an ongoing relationship that will, as God may lead, allow you to share the gospel and/or assist with his spiritual growth.
(Schedule a meeting the next week).

1. Pray that God will give you a heart for the pre-Christian and the maturing Christian and for a person to make the call with you.  The best pairing is a Paul and his present or former Timothy.  The prayerful selection of a partner should be done before the event; and review these “Best Follow-up Practices” with him.
2. Prior to the event be in prayer with your partner for all facets of the event; pray that each person present will move “one step closer to God.”
3. Both of you block your calendar for the full day of the event and be prepared to go make personal visits immediately after the names and addresses are provided. Be sure to take several cards in the same general area, if possible.
4. Upon receiving a name and address be in prayer with your partner about the individual that God will give you an open door and favor to meet with him and help him “move one step closer to Christ.”
5. Consider taking with you on the call:  “Steps to Peace with God”, “Beginning With Christ,” “7 Minutes with God,” “Get Connected;” “The Reason Why”.  Also, review the Hand Illustration and take a pocket size Bible for your use if necessary. 
6. Determine which one of you will lead the conversation on the call and which one will be in (eyes open) prayer, for the man during the visit.  It is best if the person who leads the conversation is the one who is planning to follow through with subsequent appointment(s) that hopefully will establish a new Paul/Timothy relationship.
7. Make a personal visit.  Do not call for an appointment.  Trust God to make the path available to His office or work station. If unable to “clear security,” or for some other valid reason he is unavailable, call the man to arrange an appointment.
8. If not done recently, share your short testimony with each other.  God may plan to use either one of them during the visit.

9. Pray again just before you go to see the man. NOTE: It is always good to have/use breath mints prior to the meeting.
10. Calls should be limited in time, probably no more than 15 minutes unless the individual request for you to stay longer or if you believe his level of interest would justify additional time and if so, ask for an extension of time.
11. Meeting the receptionist:

A. Do not take your business card; they might think you are selling.
B. Leader: introduce the two of you and say, “We were at the Metro Prayer Breakfast with Mr. _____ this morning and would like to visit with him a few minutes. Is he in?  If she says, “Yes, but he does not have time now, tell her you would like to at least shake hands and set an appointment!”
12. Meeting with the man:
NOTE: One partner talks while the other prays (eyes open) for the presenter and for the man’s spiritual need, as indicated on his Response Card.  The goal for this first contact is not necessarily the man’s salvation but to begin the process of building a relationship between the partners and the man, to meet his felt spiritual needs. Both men listen carefully during the visit and make notes after leaving. Communication is 55% facial/body language; 38% tone; 7% words.  This applies to listening as well as the presentation.
13. Introduce yourselves and thank him for attending, and ask if he has time for a few questions that might help us improve the next Metro Prayer Breakfast.
A. If the answer is yes, and says a certain amount of time, stay within in it or ask for an extension, if you really need it.
B. Have you attended previously or was this your first?
C. What did you enjoy most about the morning?
D. If you were responsible for the meeting next year, what would you do differently?  If he has one, thank him and let him know that’s how we make improvements.
E. What impressed you most about what the speaker said?
F. How would you describe your spiritual journey and your exposure to the Bible, as a child or an adult?
G. Listen very carefully to this response remembering that communication is: 55% facial expression & body language; 38% tone of voice, & 7% words.
H. May I ask you a personal question? (If yes, ask) “If you were to die today, would you go to Heaven?
I. (If yes, or I hope so). Ask, “Why do you think God will let you into Heaven?
J. (If he does not say) “Christ.” Say, “May I share with you how I came to know that I have eternal life?”  
K. (If he says yes.) Slip your chair around beside him and read ALL of the Steps To Peace With God. Remember, this must a natural and not a forced part of the conversation! (Keep looking up at him, for contact.)
L. If he prays to receive Christ, Read the last three pages of Steps To Peace With God so he will know where Christ is and 1 John 5:11-13.
· If he says. “Jesus!” on question I. ASK, “Do you have a desire to grow as a disciple and become a disciple maker?”  
· If he says yes, Ask “Would you like to meet next week to discuss this further.  Set a date & time to begin OperationTimothy; thank him and leave quickly. 

· OR share “Seven Minutes With God” or “Beginning With Christ” or Hand Illustration and set an appointment to begin Operation Timothy. Thank him and leave quickly!
14.  Remember the goal is not necessarily to present the gospel but to develop a relationship so he will schedule another appointment the next week, to discuss this and begin Operation Timothy.
15. If you sense that he has NO interest or NO time, “Thank him respectfully and leave.”   1Peter 3:15-16 (“.with gentleness’ and respect)
16. Complete the Follow-Up Report and send to ______________________.

BE WISE!

“Be wise in the way you act toward outsiders; 

make the most of every opportunity.”

Colossians 4:5
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